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Letter of the Chairman
Dear Financial Executive,

Today we are sending to you the first IAFEI Quarterly, that is the electronic professional journal of
IAFEI. We intend, to send a similar journal to you from now on quarterly.

We also intend, to improve the quality of this IAFEI Quarterly, gradually over time. For this,
your input and your recommendations are highly appreciated, as well as the input and
recommendations of your national IAFEI member institute. With creating the IAFEI
Quarterly, we are creating the so far still missing cornerstone of the entire IAFEI
architecture: this cornerstone being the Added Value IAFEI, which, from now on, we want to
regularly deliver to your desk.

This added value will be professional content and know-how of potentially and effectively great
benefit for you, the financial executive of your corporation. All content that goes into the IAFEI
Quarterly has before crossed the hurdle of IAFEI professionals who have filtered it out as
"worthwhile to be known" for the financial executives from around the world. To do this
condensing and filtering process, is an ongoing duty of all presently acting IAFEI officers, to
which they are collectively committed. The IAFEI Quarterly is meant to

enrich you, we do not want to waste your time with it.

We, at IAFEI, are doing this for the first time. Should we not meet your expectations, please
let us know quickly. We stand ready on growing IAFEI on your proposals and on your input.
Let us therefore also use this quarterly journal as a sounding board and an instrument for
the mutual flow of professional information within IAFEI.

Over time, all present IAFEI member institutes will contribute professional articles and
condensed other information to this IAFEI Quarterly. They all have been asked to do so,
after they all unanimously had agreed to create this IAFEI Quarterly. Already, we have
sufficient commitments for articles in the pipeline, so that we will be able to produce the
following four quarterly journals.

Please, be not irritated by the simplicity of the form and format of our first issue of the
quarterly journal. We just wanted to get the thing started. To us, for the first issues, content
is all, and form is secondary. It is, though, our intention, to also improve form and format
over time.

But, please, also bear in mind: IAFEI is a very slim organization. IAFEI has very small
financial means. Our member institutes presently are providing to IAFEI a budget in the
order of only 80,000 US-Dollars, most of which goes to our secretariat and website
administration and travel expenses for the IAFEI Executive Director, who himself works as a
professional without being presently paid a salary by IAFEI.

With such limited financial means, we cannot provide a printed version of the IAFEI
Quarterly, with lots of graphs, photographs, and colour, as much as we would prefer to do
Sso.



In summary, let me remind all of you: IAFEI is, first and foremost, your professional
input into our agenda.

Therefore, we do ask you personally, as well as your national IAFEI member institute, to
provide us, from time to time, with professional input, at your discretion, and at the best of
your knowledge, and also to let us know, which subjects/topics you wish to be featured by
the journal over time. This will be the best way to grow IAFEI and make it interesting for all
interested parties. Let us jointly and effectively accept and take up this challenge.

Last, but not least, let me mention, that IAFEI - other than the newly created IAFEI
Quarterly - is following additional objectives, which are defined in our by-laws and which
can be accessed by our website www.iafei.org. Such objectives are the networking
between financial executives and national financial executives institutes from around the
world, as well as advocacy on professional regulations and standard settings vis-a-vis
national and international legislators and regulators, to just name the two other most
important objectives of IAFEI. Of course, IAFEI does also pursue these objectives diligently
and relentlessly, within the limitations of its resources, and on the basis of the professional
commitment and input of its member associations.

| am wishing to you, and to the IAFEI family, acceptable satisfaction from receiving and
reading this IAFEI Quarterly.

You will hear from us again, as much as we look forward to hearing from
you in the future.

With best personal regards,

Your Chairman
IAFEI

Helmut Schnabel



News: Initiative/Lessons in the Aftermath of the Financial Crisis Caused by
Subprime Mortgage Loans

International bankers have gathered at the October meeting of the international monetary fund in
Washington D.C., USA, and have discussed ways and means out of the financial crisis.

The chairman of Deutsche Bank, Josef Ackermann, in his capacity as head of the international
bankers association “Institute of International Finance (lIF)” announced the following:

IIF, which has over 370 international financial corporations as members, will work out a catalogue of
voluntary guidelines “Best Practices” until next spring.

A committee has been established, to which belong managers of the largest financial institutions.
This committee will work out, until spring 2008, recommendations on the following subjects: how the
risk management and the loan making process of the banks can be improved, how the determination
of prices for risks can be improved, how future liquidity risk can be taken care of, and how the
transparency of the banks can be improved. Further on, conduits for the financing of structured
products, and the liquidity risks, which the banks are entering in off balance sheet. Evaluation
methods in non liquid and barely liquid markets. Interpretation and improvement of ratings.
Transparency and disclosure and communication of the standards, to be developed. In addition, IIF
wishes to act in the future as a kind of early warning system, which will in time alert on potential
systemic risks for the market. — Obviously, this initiative is also meant to make unnecessary a new
wave of regulations.

“We want to establish a platform, which more often can raise the moral finger.” In addition, the
association in future wants to co-operate with governmental agencies, in order to improve cross
boarder supervision of banks.

Ackermann also admitted that the banks had made mistakes, which have contributed to causing the
financial crisis. “This is our responsibility.” However, the financial crisis could be controlled. “Without
doubt, we can survive this crisis, and we can come out of it even stronger than before”, he said.

“Even though it is a heavy crisis — there is not a systemic risk”, is calming down Baudouin Prot,
Chairman of BNP Paribas.

Danger is, though, still emanating from the off balance sheet special purpose vehicles (conduits) —
eventually, though less from those, owned by banks, but more from those owned by others. These
companies are still having difficulties, to refinance themselves. “Some special purpose vehicles could
be hit, which are not being supported by banks. But the problem is, we do not know, who is in
danger”, says Alessandro Profumo, Chairman of the Italian UniCredito bank.

“More than 60% of the subprime mortgage volume is on the books of not regulated market
participants”, says Klaus-Peter Muller, Chairman of Commerzbank and of the Association of German
Private Banks. He is asking for a quick international application of the new equity regulations for
banks. These regulations are being called in the banking jargon “Basel I1".



“The financial market turbulences should not be taken as excuse to defer the introduction of Basel Il
in the United States again”. In Europe such regulations are in force starting 2008, whereas in the
United States such regulations are still being debated. The new regulations forbid, among other
things, off balance sheet conduits without sufficient equity financing — that is exactly the methods
which led IKB and Sachsen LB in Germany to the brink of bankruptcy. “Had we introduced Basel Ii
already a few years earlier, then we would not have had this financial crisis”, says Mller.

More on “Institute of International Finance (lIF)”":

The IIF was founded by leading banks in 1982, after the eruption of the Latin American debt crisis.
With presently 300 leading banks and other financial institutions as members, of which 100 are from
the emerging markets, the association is taking care of the interests of the leading banks, investment
banks, insurance companies, investment funds, vis-a-vis governments, central banks, and
international organizations.

According to lIF-Director Charles Dallara, the IIF has experience with its development of standards
for the bond market in emerging market economies, which is “useful experience how with a
negotiation of best practices among all participants a possible counterproductive regulation can be
avoided”. As an example, the IIF has worked out, in cooperation with the great issuers of the
emerging markets (Brazil, Mexico), and with the associations the financial industries a catalogue of
best practices, which was thereafter recognized by the group of 20 (G20), and also the seven leading
industrial countries (G7), and the large emerging market countries.

Content of the article quoted from Frankfurter Allgemeine Zeitung, from Borsen-Zeitung, and from
Handelsblatt, October 23, 2007

Helmut Schnabel



News: Crises Be Better Resolved in Silence / McCreevy against More Transparency in
Financial Markets

The EU Commissioner for internal market, Mr Charlie McCreevy, has opposed requests, which have
been made for more transparency in the financial markets. If the financial crisis of the past four
months has showed anything, then this, that the existing requirements for transparency have rather
done damage than provided benefits, said the commissioner on Friday in Dublin, Ireland, and he
thereby took a position against the Federal Chancellor Angela Merkel of Germany and the President
Nicolas Sarkozy of France.

Should the stability of credit institutions be in danger, one should better resolve this behind closed
doors. The hailed regulations for transparency have made this more difficult, and they have
contributed to that a problem has developed into a crisis, said McCreevy. They had put the investors
into panic and to a run on “Northern Rock”, the British Bank. Transparency, which is leading to panic,
then subsequently to saving activities by the central banks and to general distress of investors, is a
transparency, without which one would be better of.

He went on to say, that consequences from the financial crisis must be especially taken by the rating
agencies. In order to regain their credibility, they should make sure, that their rating departments are
independent, and are at the same time controlled by an independent supervisory body. The rating
agencies have been criticised, because they had given very good ratings to bonds secured by weak
mortgage loans until shortly before the crisis broke out.

Content of the article quoted from Frankfurter Allgemeine Zeitung, October 27, 2007

Helmut Schnabel



“Transparency in the Financial Area, the Perspective of the Outside Auditors*,

Mr Prof. Dr. Gerd Geib, member of the board of management, KPMG Deutsche Treuhand-
Gesellschaft AG, presentation at the event “Transparency in the Financial Area”, organized by
the “Finance Research Institute of the University of Cologne”, Germany, October 12, 2007

Translation by Mr Helmut Schnabel

Article provided by the Association of Chief Financial Officers Germany

The article addresses accounting issues, which, due to the recent financial market turbulences, have
got increasing attention in Germany and worldwide, including the IFRS standards. Themes are the
consolidation of certain special purpose vehicles, valuation of Asset Backed Securities, concomitant
loan commitments, special accounting regulation developments for the insurance industry, ever
increasing regulations changes requiring more and more transparency via notes to the financial
statements, to the degree of approaching the point of informational overkill.

“Transparency in the Financial Area, the Perspective of the Outside Auditors*; Ladies and
Gentlemen, it is obvious, that | will focus on the accounting and the transparency of the annual
financial statements. As regards measures for the enhancement of the transparency in accounting —
in general terms and in the financial area — it is to be stated, that there are legislative measures, as
well as voluntary disclosures.

Let me point out, that the financial statements accounting law — if you look at a large time span — had
three essential reform periods: 1937, and 1965, in the German Law for Joint Stock Corporations, and
later on in the eighties and nineties in the HGB (German Commercial Code) regarding the translation
of European Union regulations into national law, especially also the accounting regulations regarding
bank financial statements and insurance companies financial statements.

Between such phases, there was a regulatory standstill. In 1998, it was made possible for (German)
corporations, to publish group financial statements according to IAS or US-GAAP, instead of
accounts according to HGB. Especially the banks and the insurance companies made use of this
new possibility.

In most recent history, the German legislator has passed numerous laws in the area of accounting,
almost all of which are aiming at a further improvement of transparency: introduction of segment
accounting, introduction of reporting about risks, enlargement to chances in the framework of the
statement on the affairs, quarterly interim reporting, etc.

As voluntary measures have to be mentioned the recommendations by the Federal Association of
German Banks — for instance regarding derivatives and statements about their market valuations — or
the voluntary publication of detailed information regarding the market value of the invested assets of
insurance companies.



As the emphasis of my job in the insurance industry, | had hoped, to be able to limit my presentation
to the theme, how the accounting can contribute to transparency in this industry.

A good basis for this discussion is given by the present thoughts at the IASB, to introduce, for
insurance contracts, a market value or a fair value accounting. A development, which certainly will be
expanded to other industries as well.

In view of events of the recent past | regarded, though, as necessary, to address three additional
non-insurance industry specific subjects:

1. The consolidation of certain special purpose vehicles in the context with structured financial
products.

2. as well as the problems of valuation of ABS-papers (Asset Backed Securities).

3. and the treatment of loan commitments given in conjunction with such constructions, but especially
also for leveraged buy-out financings.

You will understand, that what | will say about this will be general statements, that is | cannot address
individual, customer specific single situations.

At first, the question of consolidation: According to the international accounting regulations — IFRS —
a consolidation is necessary, when a company is under the command of another company (the
parent company).

The criterion "under command of” is applicable also to special purpose vehicles. A situation “under
the command of” between initiator/sponsor and a special purpose vehicle is being assumed, briefly
put, when benefits and risks, with majority weight, can be attributed to that one. A dominance of
control can exist even in such cases, in which the parent company is not at all share holder of the
special purpose vehicle.

The application of the criterion "under command of” in this context necessitates in each case an
evaluation by making use of all relevant factors, and an economic valuation. In favour of a
consolidation, at first the question puts itself: who is really participating in the situation? The bank,
which is selling the loans made to the special purpose vehicle, the bank, which initiates the special
purpose vehicle, the institutional investors, which are purchasing the issued papers (commercial
paper) and, last but not least, also the banks, which provide the liquidity, if the investors do not or not
in time, acquire such papers. Generally speaking, at first all parties, participating in this structure,
eventually have to be considered for consolidating the special purpose vehicle.

Secondly, the question has to be answered: Which risks have to be taken into consideration, with
which probability can they become reality, and who is carrying such risks: default risks, liquidity risks,
currency risks, market risks, etc.

Dear Ladies and Gentlemen, you see: it is not so easy to answer the question, who should make a
consolidation. In the end, it is necessary to make a diligent evaluation of all aspects of each single
situation.



Some leeway of judgement is remaining. Often, the special purpose vehicles are being set up
especially in such a way, that a consolidation must not be done. The German accounting regulations
require, for a mandatory consolidation, in principle the existence of a participation. Consequently,
under the German HGB, presently there is no consolidation of conduits.

With the planned financial modernisation law, however, an alignment between the principles of
consolidation under national financial statements law with the international accounting regulations is
being targeted. Especially this relates to special purpose vehicles.

If it is the sense and the purpose of a consolidated financial statement, to show the risks of all group
companies combined like with the single company, then the consolidation is mandated at least in
cases, in which the assumption of the majority of risks by a group company is being given. A
consolidation is on the one hand supplying a different kind of balance sheet, but only a subtly
different accounting of risk. Already today exists the obligation to set up a risk reporting respectively
a reporting of liability situations and other financial liabilities. Certainly, however, a consolidation does
result in a different effect of recognition. Here, | can only appeal, that the companies make
transparent the respective risks, clearly and distinctly, in order to prevent, that investors and readers
of annual financial statements put into question the reliability of financial statements.

If all present, principles based rules for consolidation will not be applied diligently, then a detailed
enlarged collection of single case regulations is threatening. Experience shows, that single case
regulations, in the end lead to the creative development of even more complex structures, in order to
prevent a consolidation. Which, however, further decreases the transparency.

Trust in the balance sheet is a totally essential prerequisite for stability of the financial system. To this
extent the lately spoken out request by Ackermann should be supported, that all banks should
account for their investments in ABS products with market values. Difficult, however, is to find such
values in illiquid or little liquid markets.

What is here the problem? In the summer of this year a dramatic re-evaluation of the risks took
place, that are related with private mortgage loans in the USA. From this resulted an extreme
expansion of the credits spreads for individual rating classes.

It is important to understand, that this is not credit defaults, but market value changes. As well, the
loan conditions for the respective rating classes were dramatically increased. Or to put it differently: If
one would have to sell such loans today, one could do this only by accepting significant discounts.

Not only the market for collateralized mortgage receivables, but also the entire ABS market presently
shows a significantly decreased transaction volume. Few ABS funds even have cancelled to take
back fund certificates, in order to prevent a necessary sale of assets in this unusual market situation
in case of higher cancellations. This is certainly also in the interest of the investor.

Thus, the problem of the valuation of the default risks of credit portfolios is on the table. These risks
cannot only be made simply visible by pushing a button. When looking at the special purpose
vehicles and similar structures, the above mentioned conduits, it is not simply recognizable, what is
standing behind the investments. The conduits often consist of numerous sub-companies, which are
invested in different kinds of securities. Here exists a very clear demand for transparency, by way of
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a so-called “look through” to the originally collateralized assets, so that the risks can be identified and
evaluated adequately.

Against this background, it is presently being discussed how to arrive at market values especially for
ABS-papers in illiquid or little liquid markets. The international accounting regulations define such
market value, to be applied, as “the amount, at which the financial instrument could be exchanged
between knowledgeable parties, which are willing to enter into a contract, and which are independent
from each other”. The best point of orientation for market value is listed prices in an active market.

The question arises, whether in view of the presently small transaction volume one can still speak of
an active market? When a transaction is made close to the effective timeline, the price of such
transaction is also the best indicator for the value, even when extreme volatility and shortage of
liquidity exist. The last transaction price must only then not be taken as market price, when the
company can prove, that it was a so-called “forced sale”. That is, the transaction was a forced
business, a forced liquidation or an emergency sale.

Also the evaluation by a broker, who is regularly dealing with the paper, can be a price. In recent
times, broker prices have become known, which very obviously were given with the intention to
prevent, that a paper would have been delivered to him (so-called “defense quote”). Before quotes by
brokers can be treated as active market prices for the evaluation of the market value, therefore such
guotes in each case have to undergo a plausibility test.

What happens, when really no active market for financial instruments exists? Then the market value
has to be found by way of a valuation method. To be mentioned are, for instance, latest contracts
with other, essentially identical financial instruments, an analysis of discounted cash flows, or
valuation models.

The objective is to find the transaction price, which would have existed on valuation date, had normal
business conditions been existing. Important is, when making use of models, that the market liquidity
is entering such models as well.

Also a few words regarding the accounting for credit or liquidity promises. According to HGB, such
promises have to be reported already in the footnotes, and also under IFRS, they have to be
reported in the footnotes. In so far, transparency is already existing. But what, when it is threatening,
that use/draw down is made of such promises? In many cases, it could then be the case, that the
amount to be paid cannot be recovered anymore, or the result will be too small a compensation.
Then the question of the necessity of creating a provision has to be discussed.

Important with regard to these questions are also national and international reconciliations. Among
them the initiatives of the SEC, the big external audit firms, as well as discussions on the national
level, for instance with business associations and with supervisor agencies. The objective has always
to be the uniform and consistent interpretation of the regulations with relation to the existing
situations. In this case, explanatory guidance has to be given, in order to provide a valuation
consistency as large as possible. Presently, one is working on the subject, with emphasis, at all
levels.



Ladies and Gentlemen, after these comments on present situations, let me look at the future of
accounting. Here, a change of paradigm is recognizable, for which the present discussion about an
international standard for the accounting of insurance companies is a good example.

What is being discussed? The IASB has published, this May, a discussion paper. The central theme
of this discussion paper is an evaluation of insurance specific provisions by way of use of the market
value, more specifically a “up to date sales price”. For insurance risks, there exist in very few single
cases market prices. Therefore, valuation techniques have to be applied, which attempt on a fictitious
basis, to simulate the assumed price finding process of a market participant.

Thereby, only cash flows should be considered in such a way, how a purchaser of the rights and the
obligations out of the contract would assess them. As a consequence of this, the amount of the cash
flows of the individual corporation is not essential. For instance, market untypical efficiencies
(=smaller provisions) or inefficiencies (=higher provisions) with regard to administrative costs, are not
being accounted for.

The cash flows have to be discounted in such a way, in order to find the market value of the money —
not much can be said against this. Discounting, however, does not take place with regard to the
expected investment returns of an insurance company, but exclusively on the basis of present
market interest rates.

The balance sheet items thus become significantly more volatile. This makes it more difficult to
recognize trends in the profitability. The insurance business is a long-term business: Live insurance
contracts are running over decades, and also in the casualty / accident insurance, risks — especially
in the cases of catastrophes — can only be compensated often over several accounting periods.

In addition, it has to be considered, which price a market participant would attach to the risks, taken
over. In this case, not only risks at random must be modelled, but also the behaviour of customers,

as for instance the cancellation by the purchasers of insurances. Here, no rational behaviour can be
assumed. For the management, for managing the corporation, this may function. The management
knows, which uncertainties go with the stated values.

But is such a modelling really suitable for the financial reporting in the annual financial statements?

An “up to date sales price” arrived at in such a way, can materially depart from what the insurance
company has expensed for completing this contract, respectively from what it has received for taking
over this obligation: The expenses to make the deal, respectively the premiums. Thus, in the case of
the first time accounting of the contract in the financial statements, a P&L-reporting is resulting.

The calculated profit will be reported in the period when the contract has been signed. | state once
more: we have, for the insurance typical provisions, no listed prices, which can be used in order to
make an objective evaluation. Such an advance P&L-reporting is made exclusively on a basis of
models and the assumptions on which they are based.

Can subjective valuations be regarded a reliable? Have they any relevance for decisions for the
readers of such an annual financial statement?



It is popular, in this context, to point to the necessity to supply information in the footnotes.
Information in the footnotes, which should allow to the reader of the annual financial statements, to
evaluate the assumptions, made by the corporation, with regard to plausibility. Which dimensions
take such footnotes in case of a group, which, for instance, is active in 15 different regions and with
the sale of a large number of products? | am afraid of, here, an “information overkill”.

Please do not get me wrong. | do not misunderstand, that there is a necessity to increase
transparency in annual financial statements. And the insurance industry itself takes this view as well:
Since a few years, German insurance companies are accounting under IAS, even before such
application was made mandatory. And they report in their annual reports, the “embedded value”, the
value of the portfolio of insurance contracts. | have doubts, however, when including future calculated
profits in the P&L and the equity.

We also have to question ourselves, to whom such information is addressed? | have already said it:
in the first row stand the investors. These decide not only over investments in a specific industry, but
they must also receive information for a comparison between different industries.

The insurance business can be broken down — and also the IASB has recognized this — into two
phases:

1. The abstract promise of performance protection, that is the granting of insurance protection.
2. And the concrete compensation for a damage when the insurance case has occurred.

This break down of the insurance products into two phases makes it clear, that there is not only the
pure exchange of cash flows, as we have it in the case of financial instruments (for instance deposits
or bonds), but that there is a very essential service element. Obviously, such service (granting of
insurance protection) is meant to be depicted differently from service contracts in other industries.
Companies in the manufacturing industry are not showing expected profits from orders in the annual
financial statements, as well as do not mobile telephone companies from mobile telephone contracts.

Also here exists the danger, that the readers of annual financial statements are overly stressed,
when insurers are reporting and accounting under totally different standards than companies in other
industries. | am waiting here for even more intense discussions, before the proposals of IASB will
have found a broad acceptance. However, for the insurance industry, there is not only the subject of
transparency in the capital markets.

We also have the effects on supervision. With this, we are getting additional obligations for reporting
from the point of view of the supervisor in the notes to the annual financial statements.

Obijective of the insurance supervision is primarily to protect the interests of the purchasers of
insurances, that is consumer protection. The purchasers of insurances are the main creditors in
insurance companies. Our present accounting regulation system under HGB is obviously principally
directed at the protection of the creditor. And this by the cautious definition of the profit that is
available for dividend. With this, our accounting regulations are also serving the supervisors
purposes. We haven an identity of objective.

At present, the supervisor law in Europe is being fundamentally reformed and harmonized in the



framework of the already mentioned project solvency Il. It is necessary for the evaluation of the
solvability to be based on the uniform measures, to apply uniform valuation standards.

This should be done, as much as possible, by an adaptation to the international accounting
regulations standards. This one, however, is not directed in the first place, to state a profit suitable for
dividend, and thereby it is not directed at the protection of the creditor. Rather it serves the purpose
of delivering information: information, which should be suitable, in the first place, for capital markets
participants. Which should be suitable for the decision, whether or not they should invest in a
company respectively divest.

Nevertheless, this kind of accounting has a very special meaning for the supervisor: next to the —
harmonized — evaluation of the solvency capital, is positioned the relevance the transparency:
solvency Il assumes, in column 3 of the new supervision system for the insurance industry — also as
in the case of banks — through extensive reporting a disciplining by the market. Market discipline
through transparency. Accounting and disclosure of financial information therefore continues to play
a pre-eminent supervisory role.

There will also continue to be a solvency request, which means to ensure, that companies have a
sufficient equity (namely column 1). But next to this creditor protection through measuring the profit
for dividend, respectively regulations for maintaining equity, now comes also the protection of the
creditor through information and transparency.

The creation of transparency therefore is going like a red thread through the directive regarding
solvency Il published this year in July by the EU-commission.

Thereby, the expectations and requests to the future international accounting regulation standards
for insurance contracts therefore, in my view, have to be positioned highly.

Here, the regulators are asked for, to find a suitable solution in the context of relevant and reliable
information. Deficits in the quality of balance sheet numbers can not be compensated through
footnotes.

Here, the information, necessary for a critical evaluation, can almost not be stated clearly and
transparently. Especially in cases, when because of the volume of data the clarity gets lost, “less”
often means “more”.

Already by now it seems to be, that footnote reporting mandatory under IFRS does overexpand the
users of annual financial statements. Even industry insiders have difficulties to interpret the footnotes
under IFRS.

Conclusion: the relevance of transparency for the creation of trust in the financial markets is shown
by the timely themes, which | have first mentioned.



| had to leave out a large number of measures to enhance transparency in the framework of
accounting regulations in the most extensive sense, as for instance:

A interim reporting

A oath of the balance sheet

A enlarged footnotes as to compensation for the board of management, stock options, or
reporting on external audit fees.

And further developments are becoming visible with the increasing trend towards market value
accounting. But in future deliberations, it has also to be considered, that enthusiasm will not lead to
overweighting the financial statements with detail information to the extent that the desired
transparency will lead to intransparency.






REPORT FROM THE IAFEI AREA PRESIDENT FOR ASIA -VICTORY. LIM

Presented at the IAFEI Board of Directors meeting in Tokyo, Japan, September 10", 2007

The Asian member institutes of IAFEI are composed of the following:

1) China Association of Chief Financial Officers (CACFO)
- with 2,843 members

2) Japan Association of Chief Financial Officers (JACFO)
- with 112 corporate members and 2,633 individual members
- our host for the 38" World Congress

3) Financial Executives Institute of the Philippines (FINEX)
- with 730 members inclusive of over 200 life members

4) Financial Executives Institute Chinese Taiwan (FEI CHINESE TAIWAN)
- with 436 members

5) Korea Association of Chief Financial Officers (KCFO)
- with 400 members

We attach a brief synopsis of the activities of each institute for the current year.



Seminar for Young Leading Professionals in the Finance Department of German Companies

The German IAFEI member institute GEFIU, the Association of Chief Financial Officers Germany,
had its 24th annual seminar for young leading professionals in the finance departments of German
companies

It is now since 24 years, that GEFIU offers a one week seminar for young professionals, who are
already in an outstanding position in the finance department of their companies and who have a
potential for very senior positions. The seminar, which is organized since 7 years together with the
Austrian IAFEI member institute Forum Finanzen in the OPWZ, focuses on actual developments in
the finance area and is limited to 20 participants, to guarantee a good working environment for the
group. The lecturers are leading professionals in the financial industry and the corporate world,
consisting of members of the German institute and outstanding specialists in the specific area.

We start in our first issue of IAFEI Quarterly to give a survey about the headlines of an education
seminar, held in the environment of one IAFEI member institute, giving impressions on contents,
which are seen as important for the overall education of our young professionals. Similar reports are
planned for future IAFEI Quarterlies.

The topics of this years GEFIU seminar were:

Communication with the Financial Markets (Henkel Group)

Europe within the Triade

Optimizing Working Capital Management Using Electronic Instruments
Finance and Portfolio Management of the Bayer Group

Responsibility of Management in Cultural Changes of Merged Companies

Full Fair Value Accounting

Strategic Risk Management within the BASF Group

Equity Stock Based Compensation

Corporate Governance

Meeting with GEFIU Board Members on Career Ways and Challenges

Shareholder Value, Theoretical Frameworks and Concepts
Present Critical Developments in the Financial Markets
Value Reporting

Control of Hedge Funds

Dr. Horst Laubscher



Organizational Changes, New Names at IAFEI

Since September 2007, the secretariat of IAFEI has been moved from Vienna, Austria, the Austrian
IAFEI member institute Forum Finanzen in the OPWZ, to Manila, Philippines, the Philippines IAFEI
member institute FINEX. The relocation of all files and materials is on its way. Together with this
change, IAFEI has restructured the officer position of the IAFEI Secretary, by separating from
this position the administrative position of “Head of Secretariat”.

The new administrative position of “Head of Secretariat” is to be headed by a professional, who is
responsible for all the administrative work of the secretariat, irrespective from who is Secretary IAFEI,
and irrespective of from which country the Secretary IAFEI is coming. The position of “Secretary
IAFEI" is being separated form the administrative position of “Head of Secretariat IAFEI".

With this organizational structural change, IAFEI is gaining the advantage, that the officer position of
Secretary IAFEI can be moved from one country to another one, and even to another continent,
without that the IAFEI Secretariat has to move around the globe at the same time. IAFEI is confident,
that the organizational change will be to the benefit of the organization.

Mrs Rescina Bhagwani from Manila, Philippines, is employed part-time as Head of Secretariat
IAFELI, by FINEX, and at the expense of IAFEI. Mrs Rescina Bhagwani is a seasoned academic
person and professional who, among many other things, has worked for many years in various
positions in the Philippine Deposit Insurance Corporation. There she had strong international
linkages with the International Association of Deposit Insurers (IADI) and its members. Presently, she
is working in addition on behalf of FINEX in its Capital Markets Council of the Philippines.

As new Secretary IAFEI was elected Mr Alfredo B. Parungao, Manila, Philippines, by the IAFEI
Board of Directors meeting of September 10, 2007, held in Tokyo, Japan. Mr Parungao is a
seasoned academic person and professional and a former president of FINEX.

As new Executive Director IAFEI was recruited Mr Dr. Horst Laubscher, nearby Frankfurt am Main,
Germany, by the IAFEI Board of Directors meeting, September 10, 2007, held in Tokyo, Japan. Mr
Dr. Laubscher is a seasoned academic person and financial professional and a long standing
member of the German Financial Executives Institute. He has held leading professional positions in a
handful of the largest German corporate groups. He has held numerous positions in supervisory
boards of subsidiaries of German industrial groups in the Americas, Asia, and Europe. Presently he
is also consulting corporations, teaching young financial professionals from developed and
developing countries, and he was recently awarded the title Professor from a Hungarian University
where he is also teaching. Dr. Laubscher allocates 60 % of a year’'s working time to the position
Executive IAFEI. IAFEI is presently not in the position to financially reward him for his work.

Helmut Schnabel



